
For most people, selling your 
own home is one of life’s most 
emotional moments. 
 
Emotions can replace logic. Calling 
in agents for advice on what your 
property is worth often creates 
more confusion. 
 
Most sellers do not realize that 
there are many factors that can 
contribute to the value of their 
property. 
 
The real estate agent’s appraisal 
 

of the value of a property is only an 
estimate of the likely selling price 
and not a true independent market 
valuation. To make things worse 
unethical real estate agents can, in 
an effort to win your business, 
deliberately over estimate the value 
of the property. Then they under-
quote the value of the property to 
buyers in an effort to create the 
illusion of competition. 
 
As a seller there are five things you 
want and should expect from your 
real estate agent: 
 

TRUTH at all times, RELIEF from 
the stresses associated with the 
selling process, AWARENESS of 
factors influencing the sale of the 
property, EFFORT from your 
agent to sell the property, and 
The HIGHEST PRICE possible 
within the market. 
 
Not surprisingly, buyers want the 
exact same things, except they 
want to pay the lowest price. A 
good agent knows how to close 
this gap using their negotiation 
skills. 
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This beautiful home in Forest Lake was sold within a short space of time; with the asking price playing a major role. 
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Suburb Snapshot: Booval 
Source: RP Data 2000 2006 2014 

Average House Price $77,970 $222,868 $271,868 

Average Unit/Strata Price N/A $187,000 $242,508 

Total Number of Sales 14 28 67 

Highest House Price $175,000 $365,000 $870,000 

Highest Unit/Strata Price N/A $187,000 $330,000 

	  	   	  
Disclaimer Notice: Neither Andrew Trim, The Johnson Real Estate Group, nor the publishers and editors of articles in this issue, 
accept any form of liability, be it contractual, tortious or otherwise, for the contents of this newsletter or for any consequences 
arising from its use or any reliance placed upon it. All the information contained in this publication has been provided to us by various 
parties. We do not accept any responsibility to any person for its accuracy and do no more than pass it on. All interested parties 
should make and rely upon their own en- quires in order to determine whether or not this information is in fact accurate. Any matter 
in the nature of advice contained herein is general and should not be relied upon for specific purposes and individuals should seek, 
and rely on, their own advice from professional advisors at all times. Unless stated as such any opinion is not the opinion of Andrew 
Trim, The Johnson Real Estate Group, nor the publishers or editors.  
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Welcome to the May edition of Orange.  
 
Hard to believe that next month is midway 
through 2015. So far this year the property 
market has been fairly stable across Brisbane and 
outlying regions. 
 
There have been no rapid price increases across 
the South East at this stage. Reports of a 
property bubble are starting to appear in some 
sections of the media. Indictors driving this 
sentiment are Sydney based, with the indicators 
for the rest of the country pointing towards solid 
sustainable growth. 
 
However, stock levels have tightened across 
Brisbane indicating some solid price increases 
may be on the horizon. 
 
In this edition you will find a great article written 
by Paul Kounnas on the true value of your home. 
Paul is the manager director of The Office of the 
Year at the Australasian Real Estate Awards 
2014. Investment returns and bridging finance are 
also examined. 
 
If you would like advice on any of the above 
topics, please call us on 1800 SELL SAFE for 
your real estate needs and please, enjoy this 
version of ‘Orange’. 
 

Andrew Trim 
Managing Director 

The Johnson Real Estate Group 
	  

EDITOR’S 
LETTER The True Value Of Your 

Home - Continued from Page 1. 
 
Negotiation skills, which should 
be used to achieve the best 
possible price for the seller 
rather than a sale at any price. 
  
There are three things that 
need to be in place to achieve 
the highest price: the right 
pricing strategy combined with 
the right marketing and the 
right presentation. 
 
The first step in pricing your 
home right is to establish the 
true value of your property. If 
you do not understand the true 
value, you risk rejecting the 
best offers. Home sellers who 
are realistic about their asking 
price have the best chance of 
selling for the highest price. 
 
The best way to determine the 
value of your property is to 
hire an independent property 
valuer. It’s money well spent 
 

and helps determine a fair 
asking price. 
 
If you don’t want to pay for a 
valuation, then protect yourself 
by asking the agent to 
guarantee the price they quote 
you. This will safeguard you 
from any unethical agent 
intending to mislead you about 
the true market value of your 
home. 
 
This article was written by 
Paul Kounnas, Owner and 
Principal of Hudson Bond 
Realty in Doncaster, VIC. 
Hudson Bond was awarded 
the Office of the Year at 
the 2014 Australasian Real 
Estate Awards. 
 

THE TRUE VALUE 
OF YOUR HOME 



Buying and selling at the same time? 
Then you may need to look 
into bridging finance. 
 
In an ideal world, you’d sell your 
current property at the same time 
you buy your next home — but, 
unfortunately, it rarely happens like 
that. 
 
Extenuating circumstances may force 
you to buy a new home before you 
sell your current place. 
 
And while buying before you sell 
certainly has its upsides – you only 
have to move once, you don’t have 
to find interim accommodation etc – 
there are some things you need to 
consider before doing it. 
 
Bridging finance 
Often, when you buy a new home 
before you’ve sold your current 
place you will need some sort of 
finance or loan to help you afford 
owning two properties at once. 
This loan or finance is often referred 
to as a ‘bridging loan’. Just like other 
home loan products, a bridging loan 
offers you the flexibility of choosing 
either a fixed or variable rate. 
 
Unlike your traditional home loan 
however, bridging finance has a 
shorter loan term – generally 
anywhere between six and 12 
months – and the interest rate on 
this type of loan is often higher than 
a standard variable loan. 
 
While some lenders will charge the 
standard variable rate on a bridging 
loan, others will adjust their interest 
rate based on your circumstances 
and how risky they consider your 
situation to be. 
 
Making repayments 
Before taking out a bridging loan, it’s 
important to know what you are 
getting yourself in for. In the first 
instance, it’s important to know how 
your mortgage repayments are 
  
 

calculated during the bridging period 
and how much needs to be paid. 
 
While the sale of your existing home 
goes through, the minimum 
repayments are usually calculated on 
an interest only basis. Depending on 
your lender you may be able to 
capitalise all repayments until the 
sale is completed. Of course, it’s 
important to note that if you do take 
this option, your peak debt will 
increase which increases the overall 
interest you will pay. 
 
Wherever possible, making some 
repayments is recommended so that 
if you have trouble selling your 
current place, you will not have an 
additional six months repayments 
added to your loan amount (instead, 
the amount to be added to your loan 
will be reduced by whatever you 
have already repaid). 
 

Is it right for me? 
Before taking out a bridging loan, it’s 
important to understand the pros 
and cons of this type of finance. 
 
One of the key negatives associated 
with bridging finance is that these 
loans do tend to be slightly more 
expensive than a regular mortgage. 
That said, they do provide the 
benefit of time so that you’re able to 
wait and achieve the best possible 
selling price for your home rather 
than being in a position where you’re 
forced to accept a lower offer. 
 
If you’re in a position where you 
think you may need a bridging loan, 
it’s worth speaking to a professional. 
A mortgage broker will be able to 
step you through the whole process 
and identify whether or not this is 
the right option for your needs. 
 
Article by Jessica Darnbrough 
for Mortgage Choice 

BRIDGING FINANCE EXPLAINED 



	   	  
	  
	  
	  
	  

	  
	  
	  
	  
	  
	  
	  
	  
	  
	  
	  
	  
	  
	  
	  
	  

	  
	  

4 Aquila Street, Inala | $310,000 14 Wentworth Street, Leichhardt | $229,000 

10 Drake Place, Forest Lake | $391,088 12a Charles Street, Bundamba | $280,500 

64 Glasshouse Cres, Forest Lake | $369,750 21 Scottsdale Street, Raceview | $289,000 

12 Forrest Cres, Redbank Plains | $324,000 12 Pioneer Street, Raceview | $310,000 

37 Raeside Street, Westlake | $554,446 1/30 Cambridge Street, Silkstone | $195,000 

193 Rudyard Street, Forest Lake | $385,000 8 Cramb Street, Eastern Heights | $255,000 

123 Buddleia Street, Inala | $295,000 26/123 Cemetery Road, Raceview | $245,000 

	  

Recent Sales 

When you buy an investment 
property, you’re investing a lot of 
money in your future.  

So you want to make sure you do 
everything you can to ensure you 
achieve a good return on your 
investment.  

Do your homework: You’re 
investing a lot of money in this 
venture and you don’t want to risk 
your financial future by acting too 
hastily. Do some research before 
committing. Check valuations and 
recent prices on reputable real 
estate websites to ensure you’re 
making a wise decision.  

Watch your finances: Don’t get 
your hopes up before knowing you 
have the wherewithal to buy. You 
could waste a lot of time looking in 
the wrong price bracket and then 
finding you can’t borrow enough  
                  money. 
 

                   Check the demand:   
                   There’s no point  

     buying an investment property  
     unless you can be sure it will be  
    tenanted. One way to do this is  
    to buy close to facilities such as  

   shops, schools and transport.  
  People usually want to live close to  

 
 
	  

such facilities and will look for 
rental accommodation nearby. 

Find a good property manager: 
Once you have your investment 
property, you want to make sure it 
is managed properly. A good 
property manager can take the 
worry out of such things as finding 
the right tenants, collecting rents 
and seeing that the property is well 
maintained. Make sure your 
property manager is licensed with a 
full understanding of the law and 
your obligations as a landlord. Also, 
good local knowledge with a high 
priority on the importance of 
communicating regularly will offer 
comfort, knowing your interests are 
being served by your property 
manager.  

Follow these tips and you’ll be well 
on your way to a happy future as a 
property investor.  

Article by Peter O’Malley 

  

 

 

HOW TO GET THE BEST RETURN 
ON YOUR INVESTMENT PROPERTY 


