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One of the most commonly asked questions to a 
real estate agent is when is a good time to buy or 
sell? The answer to this question depends greatly on 
personal circumstances. Is it a financial decision 
(gain or loss)? Need a bigger or smaller home to 
live in or start an investment portfolio? The reasons 
are as many as they are varied. 
  
Lets examine some of the common actions sellers 
and buyers take, starting with investments.  
 
The biggest mistake most investors seem to make is 
they do what everyone else is doing. This is seen in 
property and stocks all the time. Investors will start 
buying when everyone else is buying, usually when  
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prices are high and on the rise. And then they sell, when 
everyone else is selling. Prices are often falling or are 
already down.  
 
Astute investors are often the ones doing the opposite 
to everyone else. They are making the most of a 
depressed market and buying when there are few 
buyers around, putting themselves in a strong 
negotiating position. When the astute investor needs to 
sell, they wait until there is plenty of demand, forcing 
prices up. 
 
Homeowners common actions are similar.  

This property in Capalaba was sold after the sellers deemed it time to say goodbye to their longtime family home. 
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Suburb Snapshot: Alexandra Hills 
Source: RP Data 2000 2006 2014 

Average House Price $143,670 $340,467 $428,567 

Average Unit/Strata Price $126,167 $242,167 $288,883 

Total Number of Sales 136 231 252 

Highest House Price $395,000 $840,000 $835,750 

Highest Unit/Strata Price $137,000 $265,000 $359,000 

	   	  
Disclaimer Notice: Neither Andrew Trim, The Johnson Real Estate Group, nor the publishers and editors of articles in this issue, 
accept any form of liability, be it contractual, tortious or otherwise, for the contents of this newsletter or for any consequences 
arising from its use or any reliance placed upon it. All the information contained in this publication has been provided to us by various 
parties. We do not accept any responsibility to any person for its accuracy and do no more than pass it on. All interested parties 
should make and rely upon their own en- quires in order to determine whether or not this information is in fact accurate. Any matter 
in the nature of advice contained herein is general and should not be relied upon for specific purposes and individuals should seek, 
and rely on, their own advice from professional advisors at all times. Unless stated as such any opinion is not the opinion of Andrew 
Trim, The Johnson Real Estate Group, nor the publishers or editors.  
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Welcome	   to	  2015.	   And,	   it	   is	  off	   to	   a	   flying	   start	  
for	   Johnson	   Real	   Estate.	   Sales	   activity	   was	  
maintained	   well	   into	   December	   of	   last	   year,	  
before	   slowing	   in	   that	   final	   week	   prior	   to	  
Christmas.	   There	   was	   some	   activity	   between	  
Christmas	   and	   New	   Year,	   with	   a	   few	   properties	  
selling.	   However,	   the	  market	   certainly	   seems	   to	  
have	  picked	  up	  steam	  this	  week,	  people	  seem	  to	  
be	   back	   from	   holidays	   and	   are	   looking	   to	   the	  
future	   through	   real	   estate.	   Buyer	   enquiry	   is	   up	  
and	  contract	  prices	  strong.	   If	  you	  are	  thinking	  of	  
selling,	   early	   2015	   indications	   show	   it	   to	   be	   a	  
strong	  market	  place.	  
	  
Johnson	   Real	   Estate	   Property	   Management	  
continues	   to	   get	   rave	   reviews,	   with	   new	   staff	  
being	   added	   to	   ensure	   of	   service	   remains	   first	  
class	  during	  our	  expansion.	  	  
	  
We	  also	  welcome	  a	  number	  of	  new	  sales	  people	  
this	   new-‐year.	   All	   just	   starting	   their	   wonderful	  
journey	   in	   real	   estate	   –	   we	   wish	   them	   great	  
success	  and	  a	  long	  future	  with	  us.	  
	  
Chris	  Pisani	  has	  written	  a	  great	  article	  on	   timing	  
your	   move	   that	   is	   included	   in	   this	   newsletter,	  
along	   with	   some	   fascinating	   insights	   into	  
technology	  in	  the	  home.	  
	  
I	   hope	   you	   enjoy	   our	   first	   2015	   edition	   of	  
‘Orange’.	  

Andrew	  Trim	  	  
	  

EDITOR’S 
LETTER 

The integration of technology 
into our everyday lives has 
changed forever the way we 
live, work, study and play. 
 
So what does this technology 
mean for our homes? Does wifi 
mean the end of the home 
office? Or do we still want a 
dedicated space for technology, 
work and study in our homes? 
And what else does technology 
mean for our homes? 
 
Do buyers want a dedicated 
home office? 
 
Wifi and portable technology 
means the kids can sit in their 
bedrooms on their laptops, and  

you can work at the dining 
table or access a recipe online 
in the kitchen via a tablet. With 
this kind of flexibility do we still 
need a dedicated home office 
space? 
 
The answer is yes. Technology 
means that more of us are able 
to work remotely, and work is 
increasingly following us home. 
More people are looking for a 
quiet, dedicated work space 
within their homes. 
 
Adrian Popple, Design Director 
for new home builder Metricon, 
told us that the home office or 
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HOW HAS TECHNOLOGY 
CHANGED OUR HOME? 



When to Buy and Sell - Continued 
from Page 1. 
 
Most home owners given the choice, 
would take the opportunity to make 
a move to a bigger or smaller home, 
or maybe a more desirable area. The 
reason most homeowners don't 
make this move is often financial. 
This inhibits them from moving to 
where they would prefer to live. 
  
However, the most common excuse 
heard from a home owner is, “we 
want to wait until the market 
improves”.  
 
The biggest problem this statement 
poses, is that this excuse will more 
often than not make the homeowner 
worse off if they do wait for a better 
market.  
 
Why?  
 
Lets say you are upgrading to a more 
expensive home - selling at $400,000 
and buying a $600000. You wait for 
the market to improve, and 
eventually it improves 10%. Your 
home is now worth $440,000 and 
the one you are buying is now worth 
$660,000. The problem here is your 
change over price has just gone from 
$200,000 to $220,000 a loss of 
$20,000, all because of waiting for a 
better market.  
 

The other problem with better 
markets is more buyers are looking, 
putting more pressure for you to act 
quickly. Sure you might sell a bit 
quicker to start with but you will be 
under a lot more pressure to find 
the right home in time. 
  
By selling in a falling or stable 
market, providing you don't make 
the mistake of buying before you sell, 
there is more choice of homes to 
buy with a lot less competition and 
pressure. The biggest thing to 
remember is to focus on your 
change over price. Not your selling 
price.  
 
Waiting for the market to improve 
seems to be the biggest contributor 
to home owners delaying a move to 
the   

where they really want to live. All 
because focus is on the money they 
get for their home, not where they 
want to go.  
 
It's funny how we’ll pay a lot more as 
long as we feel we are not losing a 
dollar on our own home. Another 
way to look at it is this. Why don't 
you wait for the price to go up in the 
home you want to live in, not the 
one you don't.  
 
At the end of the day whether you 
are an investor or a homeowner, 
when is the best time to make your 
move?  You make the decision. 
 
This Article Written by Chris 
Pisani – Principal of Johnson Real 
Estate Bayside 



	   	  
	  
	  
	  
	  
	  
	  
	  

	  
	  
	  
	  
	  
	  
	  
	  
	  
	  
	  
	  
	  
	  
	  
	  

	  
	  
	  
	  

	  
79 Glenora Street, Wynnum | $472,000 33-35 Cavell Street, Birkdale | $500,000 

17/11 Federation St, Wynnum W | $350,000 41 Spurs Drive, Wellington Pt | $470,000 

51 Bogong Street, Hemmant | $459,000 5 Dundee Court, Victoria Pt | $515,000 

185 Wondall Road, Wynnum W | $330,000 4 Tuscony Court, Capalaba | $545,000 

31/20 Federation St, Wynnum W | $336,000 21 Marina Street, Alexandra Hills | $400,000 

245 Oberon Esplanade, Hemmant | $406,500 15/5 Aramac Street, Capalaba | $275,000 

77/37 Dasyure Place, Wynnum W | $298,000 88 Thomas Street, Birkdale | $420,000 

	  

Recent Sales 

How Has Technology Changed 
Our Homes? Continued from Page 2 
 
office or study is still on the wish 
list of many home buyers, no matter 
what their demographic or stage of 
life. 
 
“If you are answering e-mails as 
you’re trying to get dinner on the 
table, juggling homework schedules, 
balancing the budget, enjoying a 
Skype session or a social media fix, 
an accessible and easily integrated 
study nook is ideal,”  
 
Rise of the media room 
For some years now, new smart 
homes have also been marketed 
with a media room, or dedicated 
home theatre, equipped to suit all 
your entertainment needs. These 
rooms are increasingly focused on 
technology, as it infiltrates our 
downtime and viewing habits with 
on demand viewing, gaming and 
more. 
 
Many experts comment that 
Today’s home buyer is extremely 
tech savvy as many grew up with 
technology, and they want to use 
technology throughout their home.” 
 

 
 
 
 
 
 
 
 
 
 
 
 
And as the home buyer evolves, so 
do our homes. 
 
Smart home automation systems 
are increasingly popular. With one 
tap on a touch screen, the owner 
can remotely lock/unlock doors to 
let in their kids from school, 
automatically turn on the central 
heating or cooling before they leave 
work, or monitor the family dog via 
a webcam. 
 
Changing the way we live 
& work 
Simon Foster from Northern 
Sydney based co-working space 
StartNest argues that the rise of 
technology in the home is matched 
by the rise of teleworking, co- 
working and hot-desking. 
 

 
 
 
 
 
 
 
 
 
 
 
 
“If anything, wifi and portable 
technology has made co-working 
more possible. 
 
Technology that allows us to work 
anywhere means we can work at 
home, but many of us want to 
create a separation between home 
and office.” 
 
A case in point 
Perhaps I’m a good example of the 
way technology has changed our 
lifestyle, and trend for different 
kinds of workspaces in our homes. I 
wrote part of this article in my 
shared office – a co-working space – 
and finished writing it at the study 
nook in my kitchen that doubles as 
a craft/dining table for the kids. 

Written by Emma Soresen 
 


